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Welcome and brief information about technicalities for the Q&A: 
 

• Welcome to the H1 2021 Desert Control webcast presentation. 
• We invite you to use the Q&A function for questions; these will be answered after the presentation. 
• Before you submit your question, we ask that you check if someone has raised it before. If already 

raised, use the thumbs up/like button to upvote the question. The more upvotes a question gets, the 
higher it will be prioritized. 

  
Before the H1 2021 Presentation Agenda, Desert Control's CEO will briefly introduce the company. 
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Our vision is to make earth green again. Restoring degraded land at scale will contribute significantly to global 
food security, reduce water scarcity, and help our planet's CO2 balance sheet at the same time. Delivering on 
this vision will safeguard our future and foster prosperity for people and planet. 
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We aim to fulfill our mission by specializing in climate-smart agri-tech solutions to combat desertification, soil 
degradation, and water scarcity. Our patented solution Liquid Natural Clay (LNC), can reclaim degraded land and 
deserts, restore and protect soil, reduce water usage, and increase yields for agriculture, forests, and green 
landscapes. 
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I am Ole Kristian Sivertsen, CEO of Desert Control, and I will take us through today's agenda, which has three 
parts: 
 

• First, I will present H1 highlights and outlook 
• Next, our CFO Erling Rasmussen will present the H1 financial results 
• Then, we finish with a Q&A  
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H1 2021 Report 
Financial Results for the First Half
(Fiscal half year ended 30 June 2021)
Desert Control AS 

Making Earth Green Again
– to foster the prosperity of life

2

to foster the prosperity of life

Cultivate and green     
1oo Million Hectares      
of degraded land and 
desert by 2030 

Establish a social impact 
initiative throughout Sub 
Sahara by 2025 to reduce 
poverty and hunger

Contribute to sustainable social 
impact, immense water savings 
and balanced climate with 
carbon sequestering

1M km2 2030

2
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ABOUT DESERT CONTROL
HIGH-LEVEL COMPANY OVERVIEW | FOCUS AND SOLUTION AREAS

FOCUS 
§ Desert Control specializes in climate-smart agriculture technology to combat desertification, soil degradation, and water scarcity 

SOLUTION
§ Liquid Natural Clay (LNC) restores and protects soil, reduce water usage, and increase yields; for agriculture, forests, and green landscapes

12 million hectares of fertile land perish to
desertification and droughts annually

Less than 60 years left for global agriculture 
if soil degradation continue at current pace

1.8 Billion people will suffer absolute
water scarcity by 2025 
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The headline summarizing H1 is focused execution to prepare for operational scale-up. 
 

• We started the year with nine employees; 6 in Norway and 3 in the United Arab Emirates.  
• LNC had passed validation by independent research for agriculture and landscaping.  
• Production of LNC was still at laboratory scale suitable for small field trials and pilots.  
• The first industrial prototype for LNC production passed initial tests in January, confirming the technical 

feasibility for reaching the production capacities required to support our business plan. 
 
We started the year with a validated plan. To realize the plan, we needed capital to fund it, technology to 
deliver it, and people to execute the plan. 
 
Six months into the year, we are proud to report progress in all areas. I will share selected highlights under the 
following structure: (1) Corporate Development, (2) Technology and Operation, and (3) Commercial and Market. 
 
1) Corporate Development 

• In March, we raised 200M NOK to fund our plan, followed by public listing on Euronext Growth in April. 
• Further, we established a subsidiary in Abu Dhabi to build an operational headquarter for the UAE.  
• We also progressed on our planning for future US activities. 
• Also worth mentioning is an 11,9M NOK R&D grant awarded by Innovation Norway.  
• Financially we finished the first half without interest-bearing debt and a positive net cash position of 

204M NOK. 
 
2) Technology and Operation 

• With funding secured, we accelerated progress on technology development.  
• The 2nd prototype for LNC production reached the 15,000 liters per hour capacity target, and we are 

on track to continue increasing production capacity as projected.  
• Further, we initiated hiring activities for a significant ramp-up of people to execute the plan for the 

second half. 
 

3) Commercial and Market 
• On June 8th, we announced our first commercial contract and the MoU for a strategic partnership with 

agriculture and nature conservation giant Mawarid Holding in the United Arab Emirates.  
o More details about the Mawarid project to come in the next slides.  
o The strategic partnership will be covered in the outlook section later in the presentation. 

• Also worth mentioning is winning the prestigious award for green innovation at the global climate 
impact event Greentech Festival in June.  

• Throughout the first half, we further exceed water-saving KPIs for several pilots.  
o More details about the pilots to come on slide 9. 

 
In summary, we achieved significant milestones during H1: 

• We secured capital to fund our plan.  
• We are on track to develop technology and production capacity to deliver.  
• And we are on track to hire the people needed to execute.  

 
Demand is growing; we have positive traction with customers and a strong partner to go to market with pending 
a successful pilot outcome during H2. 
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HIGHLIGHTS | H1 2021
FOCUSED EXECUTION TO PREPARE FOR OPERATIONAL SCALE-UP

CORPORATE 
DEVELOPMENT

§ Raised NOK 200M in Private Placement
§ IPO: Successfully listed on Euronext 

Growth, Oslo Stock Exchange (Ticker: DSRT)

§ Established subsidiary in Abu Dhabi, 
United Arab Emirates (Operational HQ)

§ Planning US subsidiary for H2 activities 
(Focus: California, Arizona, and Nevada)

§ Was awarded Innovation Norway grant 
§ Maintain a solid net cash position of    

NOK 204M as of June 30 2021

TECHNOLOGY 
AND OPERATION

§ Launched first industrial mobile LNC 
production prototype in January 2021 

§ Increased LNC production capacity by 
15,000 litres per hour (l/h) in July 2021 
(launch of 2nd prototype)

§ Achieved traction to increase LNC 
production capacity by 30,000 l/h by Q4, 
and expecting another 120,000 l/h by EoY

§ Accelerated front-loading of resources 
for organizational scale-up in H2 2021 

COMMERCIAL 
AND MARKET

§ Was awarded first commercial contract 
valued at NOK 3.4M 

§ Entered MoU for strategic partnership 
with Abu Dhabi, UAE based agriculture 
and nature conservation giant Mawarid 
Holding and Barari Natural Resources

§ Won award for green innovation at global 
climate impact event; Greentech Festival

§ Exceeded water-saving KPI’s for several 
pilot projects
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Let's take a closer look at the Mawarid initiative. 
 
The initial contract value is 3.4M NOK. It includes implementing LNC for agriculture and forestry applications to 
serve as a pilot for collaboration and to shape the foundation for a potential strategic partnership. 
 
Part 1 of the pilot focus on the creation of arable land to enable local agriculture in desert conditions while 
preserving water. Several crops are selected to be grown in desert sand.  
 
We will also implement LNC to reduce the water consumption for date palms. A single date palm tree can 
require 250 liters of water per day in the summer months. With 40 million date palms in the UAE, that's 10 
billion liters of water per day. That's enough to fill 4,000 Olympic swimming pools daily, just to give a glimpse of 
the LNC impact value we aim to document through this pilot. 
 
Other water-intensive crops such as alfalfa and panicum are also important parts of the initiative. 
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The second part of the pilot focus on trees and forests.  
 
Mawarid manages some 13 million forest trees across nature reserves, planted forests, and green belts along 
roads and highways – all of which are irrigated.  
 
The pilot will focus on reducing water consumption for existing trees and forests.  
 
We will also dedicate a part of the initiative to the sustainable planting of trees in the desert. Across the Middle 
East, there are plans for planting tens of billions of trees. Enabling forestation in desert conditions with less 
water requirements will be vital to succeed. 
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In terms of execution, the pilot implementation has started.  
 
Monday, August 30th, the first LNC went into the ground for vegetable planting, followed by treatment of date 
palm plantation. Next week the plan is to continue with alfalfa and panicum before moving on to forests and 
tree planting. 
 
The KPI for the pilot is focused on water saving, and we will get performance data within weeks of treatment. 
The process we follow is identical to the process used by research organizations:  
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MAWARID PILOT
COMMERCIAL CONTRACT WITH AGRICULTURE AND NATURE CONSERVATION GIANT MAWARID HOLDING

PILOT OVERVIEW | PART 1
§ Initiatives for strengthening food-security (local agriculture production) in desert climate conditions

Cucumber, Beetroot, and Basil 
(to be grown in the desert sand)

Date Palms
(existing plantation)

Alfalfa and Panicum
(to be grown in the open-field)
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PILOT OVERVIEW | PART 2
§ Initiatives for reducing water and resource requirements for maintaining and planting trees and forests in desert climate conditions

MAWARID PILOT
COMMERCIAL CONTRACT WITH AGRICULTURE AND NATURE CONSERVATION GIANT MAWARID HOLDING

Ghaf, Salvadora, Ziziphus
(existing planted forests – nature reserves and green belts along highways)

Fruit Trees
(existing plantation)

Tree Planting
(making the desert green)
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MAWARID PILOT
HIGH-LEVEL PLAN FOR EXPECTED LNC APPLICATION

KPI Data 
Collection 
Start

All crops/species 
represented in KPI 
monitoring

First LNC 
Applied 
30.08.2021

Weeks: W1 W2 W3 W4 W5 W6

Date Palms 

Panicum

Alfalfa 

Fruit Trees

Forest 1 

Tree Planting 

Forest 2

Vegetables 

Project 
Report



 
• Each area is split into two equal plots. 
• One plot is treated with LNC, and the other serving as a control for reference. 
• Sensors measuring the soil humidity percentage are installed on both plots.  
• The KPI criteria is to always maintain equal soil humidity percentage for both plots. 
• Each plot has dedicated irrigation pipes, and the amount of water applied to each plot is measured 

using water flowmeters. 
• As LNC enables the sand to retain water, less water will be required to maintain the same soil moisture 

as the control. Data uploaded to our cloud service will continuously give us KPI data documenting the 
water savings achieved. 

 
In October, we expect to present Mawarid with the initial project report and KPI data. This will allow us to 
progress with further partnership and commercial discussions. 
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During the first half, we also reported strong performance of pilots and exceeding water-saving KPIs.  
 
Mawarid is our highest priority, and aligned with this initiative, negotiations and planning activities for 
converting other pilots are ongoing.  
 

• The most important factor for timing of these opportunities is LNC production capacity.  
• We are still limited, with only two prototype units in operation.  
• As more capacity comes online, our ability to deliver is being carefully mapped with the requirement of 

each specific opportunity.  
• This is important because in the Middle East, once a contract is signed, the client wants delivery to 

start immediately. 
 
We will share more details and forecasts for increasing production capacity under the outlook section. 
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In terms of risk, Covid-19 must be mentioned. 
 
Covid still had a negative impact on business operation in H1.  
 
Some impact is expected to continue in H2, especially related to;  

• Travel 
• Vendors and supply chain 
• And increasing exposure for our workforce as field activity and collaboration with partners increase.  
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OTHER PILOTS
EXCEEDED WATER-SAVING KPI’S FOR PRE-COMMERCIAL PILOTS

RESULTS

§ Pilot for ≈1,000 m2 of a 200-hectare VIP property in Abu Dhabi delivered 35% water savings versus 25% KPI target

§ Pilot for agriculture (sweet corn) delivered 35% water savings

§ Pilot for landscaping areas with Tecom Group and Dubai Holding maintained >45% water savings versus 30% KPI target

§ Pilot for improving the sustainability of trees came in at 50% water savings

§ Pilot for testing LNC application through existing drip-irrigation systems proven technically feasible

§ Negotiations and planning ongoing to covert pilots into commercial contracts

Landscaping / Parks VIP Gardens / Sports AgricultureTrees / Forest

10

§ Negative impact related to travel restrictions
– Especially for travel between Norway and United Arab Emirates

§ Impact on hiring activities
– United Arab Emirates closed boarders for several key workforce countries

§ Some impact on vendors and supply chains 
– Vendor for assembly of LNC production units exposed to some delays due 

to foreign workforce issues (i.e. re-entry to UAE after Ramadan)
– Some delays in delivery of certain parts and components from overseas 

§ Expect continued impact from Covid-19 also in H2
– Extensive field-work and increased collaboration with partners and 

suppliers will expose workforce to related Covid-19 risks
– Covid-19 incidents within internal workforce may cause delays
– Ongoing global sea-freight challenges may impact supply chain

COVID-19 | 2021
STILL NEGATIVE IMPACT ON BUSINESS OPERATION IN H1 | SOME IMPACT EXPECTED TO CONTINUE IN H2 

COVID-19
CORONAVIRUS
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Now, onwards to outlook.  
 
I will structure our main objectives under (1) Corporate Development, (2) Technology and Operation, and (3) 
Commercial and Market. 
 
1) In terms of Corporate Development 

• We will establish a Desert Control entity in the US during Q4.   
• We will also prepare to establish a potential company in the UAE in partnership with Mawarid. 
• Further, as we gain operational experience, we will, during Q4, develop an enhanced ESG and impact 

framework based on operational data to align with future ESG reporting standards for investors. 
 
2) For Technology and Operation 

• Our priority remains to build capacity to deliver. This includes technology, increased production 
capacity, and people to execute, operate units and deliver projects.  

• We are on track to finalize two additional units during September and target two additional clusters of 
4 units each by the end of the year to reach a total capacity of approx. 180,000 liters per hour. For 
example, 180,000 liters per hour in an 8-hour production day is enough LNC to treat 12,000 date 
palms. 

• To utilize the increasing capacity and deliver projects, we further anticipate growing the organization 
with 40 employees during the 2nd half. 

 
3) From a Commercial and Market perspective 

• Our top priority is the ongoing initial pilot with Mawarid in order to move forward with the strategic 
partnership opportunity. I will share more about Mawarid and their capabilities on the next slide.  

• Other objectives include converting some of our other pilots to commercial contracts; we will also 
exhibit at EXPO 2020 and keep building sales pipeline for 2022  
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The objective for the Mawarid initiative is to enter a strategic partnership to serve the entire UAE market and 
wider MENA region. 
 

• Mawarid has significant resources, people, and equipment suitable for LNC application.                        
(treating land areas and crops by applying LNC) 

• Mawarid has a sizeable internal captive market where the benefits of LNC will have significant value. 
• Further, Mawarid also has a huge external market, with the ability to deliver projects across the Middle 

East region. 
 
The MoU signed in June set forth the intention to establish a shared partnership company for accelerated 
deployment of LNC across the region, pending the successful outcome of the initial pilot.  
 
Through such partnership, the strength of Desert Control's LNC and production will be combined with the 
strength of Mawarid's ability to deliver and implement LNC in the field. 
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§ Increase LNC production capacity by 
≈150,000 l/h to reach total ≈180,000 l/h 

– Additional 2 units (≈30,000 l/h) by Q4

– Additional 2 clusters (≈120,000 l/h) by EoY 

§ Scale-up operational capacity to execute 
critical priorities, operate units, and 
deliver projects 

§ Anticipating to grow the organization 
with additional ≈40 FTEs during H2 2021 
(Majority share: field workforce and operators)

OUTLOOK | FOCUS AND AMBITIONS FOR H2 2021
ACCELERATE OPERATIONAL SCALE-UP | EXECUTE ON PROJECTS AND MARKET ACTIVITIES

CORPORATE 
DEVELOPMENT

§ Establish US subsidiary to prepare for     
H2 2021 planned activities focused on 
California, Arizona, and Nevada       
(Including preparations for upcoming
field study with Arizona University) 

§ Prepare for potential establishment of  
partner company with Mawarid Holding 
(Partnership for LNC deployment and 
application projects in UAE/MENA) 

§ Develop enhanced ESG and impact 
measurement reporting framework

TECHNOLOGY 
AND OPERATION

COMMERCIAL 
AND MARKET

§ The #1 objective for H2 is the successful 
pilot execution with Mawarid Holding 
and Barari Natural Resources in order to 
move forward with strategic partnership 

§ Other objectives: 

– Continue work aimed at converting other 
pilots into commercial contracts

– Exhibit at EXPO 2020

– Build sales pipeline for 2022

– in partnership to 
make the desert green again

12

MAWARID PARTNERSHIP
STRATEGIC PARTNERSHIP TO SERVE THE ENTIRE UAEMARKET ANDWIDER MIDDLE-EAST, NORTH AFRICA REGION

ABOUT MAWARID 
§ Manage agriculture, forests, green landscapes 

and natural resources on large scale
– 11,000 employees
– 3,000 vehicles, specialty equipment, and 

machinery for their forest management and 
agriculture operation which includes;

– 200,000 hectares of cultivated land and 
areas of nature conservation

– 160,000 km of irrigation pipelines
– 438 forests
– 13 million forest trees
– 630,000 date palms
– 80 private farms and 30 organic farms 
– A range of nurseries with a combined 

capacity of 25 million seedlings per year
§ Mawarid is dedicated to strategic initiatives for 

national food security, climate resilience, and 
sustainability in the UAE and MENA region 
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The partnership with Mawarid will accelerate change of our business model for the Middle East. 
 
From a model where we do everything ourselves and deliver turnkey projects directly to the final customer, the 
model with Mawarid and a partnership company would allow Desert Control to fully focus on production of LNC 
while the partnership company takes on all aspects of application and last-mile delivery.  
 
Desert Control produces the LNC, and the Partnership company delivers LNC application projects to customers. 
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Desert Control is named Global Innovator by EXPO 2020 and will have a six-month window to showcase LNC to 
the world during the Expo. We are endorsed and supported by the EXPO live team and will be featured at 
multiple pavilions and events from October 1st, 2021, to March 31st, 2022. 
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During Q4, we will establish a subsidiary and hire our first employees in the US to prepare for planned activities 
focused on California, Arizona, and Nevada. 
 
Activities for the 2nd half includes:  

• Preparation for the field study with the University of Arizona 
• Local assembly of a mobile LNC production unit suited for pilots and field studies 
• And building capability to produce and apply LNC ahead of the University project where seeding of 

crops is expected to start in January.  
 
Other pre-commercial pilots may be initiated during the timeframe, similar to how we entered the UAE. 
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This slide shows our estimated projection for LNC production capacity.  
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STRATEGIC UPDATE
POTENTIAL CHANGE OF BUSINESS MODEL FOR MIDDLE EAST PENDING SUCCESSFUL MAWARID PILOT

CURRENT BUSINESS MODEL
§ Service based business model (direct to customers) 

– Desert Control deliver turnkey projects for LNC treatment 
– All aspects of Production and Application of LNC carried out by Desert Control 

POTENTIAL BUSINESS MODEL WITH MAWARID
§ Partner based business model (in-direct delivery to customers) 

– Desert Control: Production of LNC
– Partnership company: Application of LNC and last-mile delivery
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EXPO 2020
DUBAI, UNITED ARAB EMIRATES, 1 OCTOBER 2021 – 31 MARCH 2022

DESERT CONTROL AT EXPO 2020

§ Desert Control is featured at the “Good Place Pavilion”       

in the Opportunity District

§ The “Plantar Project” is a specific landscaping plot in the 

“Good Place Pavilion” allocated to Desert Control for LNC 

application showcasing

§ Demos with LNC kits will feature at the Sustainability 

Pavilion for the full six months of EXPO 2020

§ Desert Control is one of 140 selected Global Innovators

§ During the Climate and Biodiversity week (October 3-9, 

2021) Desert Control is selected along with 16 relevant 

Global Innovator’s for presentations & panel sessions
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UNITED STATES  
ESTABLISH US SUBSIDIARY TO PREPARE FOR PLANNED ACTIVITIES IN 2H

ACTIVITIES
§ Establish US subsidiary in Q4 2021 to prepare for planned activities focused on 

California, Arizona, and Nevada
– The subsidiary is likely to be incorporated in the state of Delaware
– Branch office for states of operation to be considered when required

§ Initial FTEs expected to be hired during Q4 2021 to run activities including;
– Preparation for field study with University of Arizona

– Local assembly of mobile LNC production unit suited for pilots and field studies
– Develop capabilities to produce and apply LNC for field studies and other pilots 

(similar approach as in the UAE from 2018 to 2019)

§ Field study with University of Arizona H1 2022
– Focus for the field study is to validate the transferability of water saving results 

achieved at International Centre for Biosaline Agriculture in the UAE
– Season for seeding of selected crops is from January
– Project may run 3-6 months
– Other pre-commercial pilots may be initiated during the timeframe
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TECHNOLOGY AND OPERATION
SIGNIFICANT INCREASE OF LNC PRODUCTION CAPACITY

DEFINITIONS 
§ LNC production unit: mobile factory for in-situ LNC production 
§ Cluster: 4 units
§ Capacities:

– 15,000 l/h per unit
– 60,000 l/h per cluster
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• Prototypes 1 and 2 came online during the first half 
• We are on track for two additional prototypes by the end of September.  

o These are being built based on the 2nd prototype with iteration improvement.  
o This is the first time we produce multiple units at the same time. 
o With four prototypes online, we will gain our first field experience with cluster operation and 

higher volume production. 
o This will then confirm the final design for the following series of production clusters  

• Pending success with prototypes 3 & 4, we expect to start building one new cluster of 4 units in 
October and target having the following cluster ready by the end of the year. 

• This puts us on track to reach a total LNC production capacity of 180,000 liters per hour by end of year.  
• Although 180,000 liters per hour may sound like a lot, remember this is sufficient LNC to treat 12.000 

date palms per 8-hour production day. Producing LNC for the 40 million date palms in the UAE would, 
as an example, take 14 years at this rate, just to illustrate the importance of continuing to add capacity.  

 
In summary, we are on track according to the projections shared in our IPO process earlier this year.  
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During the second half, the organization is expected to grow by approximately 40 FTEs to ensure capacity to 
execute critical priorities, operate units, and deliver projects.  
 

• 20 of the hires are already completed and onboard in Q3, and we anticipate adding another 20 in Q4. 
 
The majority share of new hires are field workforce and operators, and the associated costs are in line with plan. 
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This concludes the highlights and outlook part of the presentation. Now I will hand over to our CFO, Erling 
Rasmussen, to take us through the financial update. 
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Desert Control maintains a solid net cash position of NOK 204 million as of June 30th, 2021 

• Net proceeds from the capital injection is NOK 190 mill 
• Equity is NOK 221 million, which entails a 96% equity ratio 
• EBITDA of NOK -8.2M H1 2021 vs. NOK -2.6M H1 2020 is primarily reflecting increased activity level 

compared to a Covid-19 impacted 2020 
• Hiring activities to accelerate front-loading of resources for operational scale-up is expected to be 

reflected in H2 financials and are according to plan 
• Booked revenue for the initial pilot with Mawarid is at large up-front payment, and revenue will be 

recognized in line with the completion of work packages during H2 
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ORGANIZATIONAL DEVELOPMENT | 2021
BUILD OPERATIONAL CAPABILITY TO DELIVER PROJECTS AND UTILIZE THE GROWING LNC PRODUCTION CAPACITY
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KEY FIGURES | H1 2021
DESERT CONTROL MAINTAINS A SOLID NET CASH POSITION OF NOK 204M AS OF 30 JUNE 2021

FINANCIAL HIGHLIGHTS 
(30 June 2020 in brackets)

§ Net proceeds from capital injection: NOK 190M
§ Total cash balance: NOK 204M
§ Equity: NOK 221M (equity ratio 96% as of 30 June 2021)
§ EBITDA: NOK -8.2M [NOK -2.6M]
§ Net Income: NOK -8M [NOK -2.6M]
§ Gross R&D Investments: NOK 7.5M [NOK 1.6M]

COMMENTS TO H1 RESULTS
§ EBITDA of NOK -8.2M H1 2021 vs NOK -2.6M H1 2020 is primarily reflecting 

increased activity level compared to a Covid-19 impacted 2020
§ Hiring activities to accelerate front-loading of resources for operational scale-up is 

expected to be reflected in H2 financials, and are according to plan

§ Booked revenue for initial pilot with Mawarid is at large up-front payment, and 
revenue will be recognized in line with completion of work packages during H2
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• Revenue recognition from the first commercial pilot project will be phased in from Q3.  
• Payroll increases mainly due to the ongoing extension of the team.  

o The financial grant from Innovation Norway offset payroll costs by NOK 1 mill. 
• Other expenses increase according to increased activity level and investment in building delivery 

capacity. 
• EBITDA of minus 8.2 million reflects the operational investment in the future of the business. 
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• Research and development relate to prototypes and know-how.   
• R&D is offset by the Innovation Norway support.  
• Goodwill represents the acquisition of Desert Control Middle East LLC completed in 2019.  
• Other short-term receivables include NOK 7.5 mill of the remaining R&D grant available from 

Innovation Norway.  
• Some of the surplus liquidity is placed in low-risk fixed-income funds allowing redemptions at short 

notice.  
• Equity increased by NOK 200 mill due to capital raised in connection with the Euronext Growth listing 

on April 14th, 2021.  
• Other current debt includes the technical un-earned income from Innovation Norway of NOK 7.5 mill.  
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The cash flow statement reports no special trends not already presented in connection with the balance sheet 
and profit and loss.  
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• The updated top 20 shareholder list is available on our web pages daily.  
• The number of shareholders was 1355, and 84% of the total number of shares were held by Norwegian 

shareholders on June 30th, 2021.  
• The issue price from the recent capital injection was 11.69 per share. Lately, the reported price of the 

share has fluctuated between 14 to 16 kroner.  
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30 June 2021 30 June 2020

Total Revenue 821                      
Cost of Goods Sold (COGS) 194                      4                          
Gross Margin (194)                     817                      
Payroll 4 047                   2 809                   
Other Expenses 3 997                   635                      
Operating Expenses 8 044                   3 443                   
EBITDA (8 238)                  (2 626)                  
Depreciation 126                      
EBIT (8 364)                  (2 626)                  
Finance Expenses (356)                     (5)                         
Net Income (8 009)                  (2 621)                  

For the six months ended

STATEMENT OF OPERATIONS | H1 2021
INTERIM CONSOLIDATED PROFIT AND LOSS (P&L) STATEMENT
Unaudited NOK (in thousands)
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30 June 2021 30 June 2020

Fixed assets
Research & development 7 566                   3 441                   

Goodwill 6 413                   6 562                   

Total intangible assets 13 979                 10 003                 

Machinery and equipment 1 059                   1 188                   

Equipment and other movables 740                      197                      

Total tangible assets 1 799                   1 385                   

Total fixed assets 15 778                 11 388                 

Current assets
Debtors -                       -                       

Other short-term receivables 10 383                 2 002                   

Total receivables 10 383                 2 002                   

Fixed income funds 90 000                 -                       

Cash and bank deposits 114 552               28 935                 

Total current assets 214 934               30 937                 
Total assets 230 712               42 325                 

Equity
Share capital (40 626 639 shares at 0.003) 122                      70                        

Other paid-up capital 230 845               40 994                 

Total paid-up equity 230 967               41 064                 

Retained earnings (10 118)                (2 090)                  

Total equity 220 849               38 974                 

Liabilities
Current debt

Trade creditors 1 339                   838                      

Public duties payable (558)                     363                      

Other current debt 9 082                   2 151                   

Total current debt 9 863                   3 351                   

Total liabilities 9 863                   3 351                   
Total assets, equity, and liabilities 230 712               42 325                 

For the six months ended
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Cash flow from operating activities
Profit before taxes (8 009)                            
Taxed paid -                                   
Depreciation and amortization 126                                  
Changes in working capital (1 869)                            
Cash used in operating activities (9 751)                            

Cash flow from investment activities
Investments in research and development, gross (7 500)                            
Soft funding from Innovation Norway / skattefunn 3 375                              
Investments in research and development, net (4 125)                            
Investments in good will 149                                  
Investments in fixed assets (414)                                
Investments in fixed income funds (90 000)                         
Net cash used in investment activities (94 389)                         

Cash flow from financing activities
Net borrowing
Capital injection 189 903                        
Net cash flow from financing activities 189 903                        

Net change in cash equivalents 85 763                           
Net foreign exchange differences (112)                                
Cash and cash equivalents at beginning of period 28 935                           
Cash and cash equivalents at end of period 114 585                        

30 June 2021

For the six months ended
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INTERIM CONSOLIDATED CONDENSED CASH FLOWS
Unaudited NOK (in thousands)
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SHAREHOLDERS
Top 20 shareholders Share development

Origin of shareholders | largest countries
No of shares % Origin

34 252 319 84,31% Norway 1308
2 628 544 6,47% Luxembourg 3
1 994 768 4,91% Sweden 13
1 665 692 4,10% Denmark 5

85 316 0,21% Other 26

 Total number of shareholders: 1355 from 23 countries 

No of shareholders

No of shares % Account name Type Citizenship
5 900 000 14,52% OLESEN CONSULT HVAC AS NOR
2 154 715 5,30% JAKOB HATTELAND HOLDING AS NOR
2 154 715 5,30% MONSUNEN FORVALTNING AS NOR
1 881 950 4,63% J.P. Morgan Bank Luxembourg S.A. NOM SWE
1 750 000 4,30% KONTRARI AS NOR
1 650 000 4,06% OLE MORTEN OLESEN DEN
1 543 371 3,79% BEYOND CENTAURI AS NOR
1 500 000 3,69% JPMorgan Chase Bank, N.A., London NOM LUX
1 360 000 3,34% NESSE & CO AS NOR
1 355 431 3,33% LITHINON AS NOR
1 283 147 3,15% INVESTORE FINANS AS NOR
1 283 147 3,15% DnB NOR Bank ASA BRO NOR
1 135 843 2,79% ATLE IDLAND NOR
1 075 000 2,64% KRISTIAN FALNES AS NOR
1 026 518 2,52% CACEIS Bank NOM LUX

855 431 2,10% SOBER AS NOR
855 431 2,10% LIN AS NOR
590 000 1,45% URBAN COWBOY AS NOR
560 000 1,37% OKS CONSULTING AS NOR
527 715 1,29% SORTUN INVEST AS NOR

30 442 414 74,93% 20 largest shareholders
10 184 225 25,07%
40 626 639 100,00% Total shares

84,31 

6,47 
4,91 4,10 0,21 

Norway
Luxembourg
Sweden
Denmark
Others

Source: Oslo Market Solutions

Issue price as of 14. apr: NOK 11,69
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The presentation given contains forward-looking information and statements relating to the business, 
performance, and items that may be interpreted to impact the results of Desert Control and/or the industry and 
markets in which Desert Control operates. 
 
Please take note of the following disclaimer related to forward-looking statements. 
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Now we will move to the Q&A and start answering your questions. 
 

• You can still post questions and continue upvoting. 
• Before submitting a question, please check if the question is already posted by someone else and use 

the upvote instead of adding duplicate questions. 
• We will also address questions submitted by e-mail in advance. 

 
 
 

– End of presentation; answering questions to camera – 
 
 
 

Q&A recap: 
 
- - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - 
 

Q: Could your solution help farmers in Arizona who are forced to close down due to lack of water?  
 

A: When we look at the solution we are delivering in the UAE and Arizona's conditions, there are many 
similarities in terms of a highly sandy soil structure. So, in terms of addressing water scarcity by enabling the soil 
to retain water and nutrients, we are confident that LNC will be of great value to farmers in Arizona and the 
West Coast of the USA. 
 

- - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - 
 

Q: How are things progressing with the pilot projects in the UAE. And when are you expecting a financial 
decision if the client wishes to move forward?  
 

A: We are progressing well with the pilots in the UAE. Water-saving KPIs and expectations for the pilots have 
been exceeded, and we are now focused on negotiations and planning activities with these clients. Regarding 
timing, remember what we said about how we are working to carefully map our development of available 
capacity against the requirements of each specific opportunity. Because once a contract is signed, the client 
expects delivery immediately. So, we are expecting to see results of these pilots as we add capacity, and we will 
report to the market continuously as we are signing specific contracts. All in all, the pilots are progressing well 
and very promising.  We are now working to make sure that we have the capacity to deliver ahead of 
committing to the next step, which will be the commercial rollout. 
 

- - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - 
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This presentation (hereinafter referred to as the "Presentation") has been prepared by Desert Control AS (”Desert Control" or the "Company”) exclusively for 
information, and is only directed at, persons to whom such presentation may lawfully be communicated (“relevant persons”)

This presentation contains forward-looking information and statements relating to the business, performance, and items that may be interpreted to impact 
the results of Desert Control and/or the industry and markets in which Desert Control operates.   

Any person who is not a relevant person should not rely, act or make assessment on the basis of this presentation or anything included therein. Certain 
information set forth in this Presentation contains “forward-looking information”, including “future-oriented financial information” and “financial outlook”, 
under applicable securities laws (collectively referred to herein as forward-looking statements). Except for statements of historical fact, the information 
contained herein constitutes forward-looking statements and includes, but is not limited to, the (i) projected financial performance of the Company; (ii) the 
expected development of the Company’s business, and projects; (iii) execution of the Company’s vision and growth strategy, including with respect to global 
growth; (iv) completion of the Company’s projects that are currently underway, in development or otherwise under consideration, including performance of 
pilots and other deliveries; (v) realization of other objectives including capacity increases, market expansions; (vi) renewal of the Company’s current customer, 
supplier and other material agreements; and (vi) future liquidity, working capital, and capital requirements. Forward-looking statements are provided to allow 
relevant persons to understand management’s beliefs and opinions in respect of the future so that they may use such beliefs and opinions as one factor in 
assessing the Company.

Forward-looking statements are statements that are not historical facts and may be identified by words such as "aims", "anticipates", "believes", "estimates", 
"expects", "foresees", "intends", "plans", "predicts", "projects", "targets", and similar expressions. Such forward-looking statements are based on current 
expectations, estimates and projections, reflect current views with respect to future events, and are subject to risks, uncertainties, and assumptions, and may 
be subject to change without notice. These statements are not guarantees of future performance and undue reliance should not be placed on them. Such 
forward-looking statements necessarily involve known and unknown risks and uncertainties, which may cause actual performance and financial results in 
future periods to differ materially from any projections of future performance or result expressed or implied by such forward-looking statements. Although 
forward-looking statements contained in this presentation are based upon what management of the Company believes are reasonable assumptions, there can 
be no assurance that forward-looking statements will prove to be accurate, as actual results and future events could differ materially from those anticipated in 
such statements. The Company undertakes no obligation to update forward-looking statements if circumstances or management’s estimates or opinions 
should change except as required by applicable securities laws. The reader is cautioned not to place undue reliance on forward-looking statements. The 
release, publication or distribution of this Presentation in certain jurisdictions may be restricted by law, and therefore persons in such jurisdictions into which 
this Presentation is released, published or distributed should inform themselves about, and observe, such restrictions. This presentation does not constitute 
an offering of securities or otherwise constitute an invitation or inducement to any person to underwrite, subscribe for or otherwise acquire securities in 
Desert Control AS or any company within the Group.

CAUTIONARY NOTE
DISCLAIMER RELATED TO FORWARD-LOOKING STATEMENTS
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Q: When do you foresee that you will need to raise more capital to fund new growth of your journey?   
 

A: At the moment, we are well funded for the future growth of our business. We also have a very flexible 
business model. We are not required to invest in substantial factory facilities requiring a lot of CAPEX. We have 
smaller mobile production units, which are way less CAPEX intensive, which again allows for flexibility in terms 
of adapting the CAPEX spending and other investments with the progress and the milestones we achieve. So, 
currently, we do not see any immediate need for raising additional capital. We are staying on track with the 
predictions shared when we raised capital and listed on Euronext Growth earlier this year. There are no plans 
for raising capital in 2021, and per today there are no plans for raising capital in 2022. 
 

- - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - 
 

Q: What do you think the potential contract with Mawarid will be worth?   
 

A: That's a good question. Although I have quite some thoughts about it, it's way too early to start going into 
details about that. We have shared a lot of details about Mawarid, and the internal market represented. So, if 
you go back to the projections we've shared earlier regarding the size of areas and the value we projected in 
terms of revenue per hectare or square meter, you can start to make some calculations. However, I think the 
most significant value here is the partnership. The partnership opportunity Will enable an even stronger focus 
for us to keep ramping up production capacity and having this access to this enormous arsenal of people and 
resources to take care of the deployment and application of LNC in the field. That's a significant potential 
pending the successful outcome of the pilots that we are now in the middle of executing. 
 

- - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - 
 

Q: Which other projects are closest to becoming financial ventures beyond the pilot stage?   
 

A: Well, in terms of which of the projects are closest, I would say we are already engaged closely with the 
Mawarid partnership. This is already commercial because it's also a paid initiative that we're executing right 
now, so that's the first one. Secondly, we are working on all the other pilots mentioned. For example, the 1000 
m2 pilot for a 200-hectare VIP property in Abu Dhabi, where we are just aligning our ability to execute before 
continuing the negotiations and committing to a detailed proposal. For all the opportunities we have done 
pilots, we have proven the value. So, the next step is to make sure we can deliver and commit to a delivery plan 
with them. After that, we will finalize negotiations, announce contracts and start implementing. 
 

- - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - 
 

Q: When do you plan to open/expand to Spain and South Italy? When are you ready for your Europe? 
 

A: In our current plan and stage of development (as for any start-up), it is very important to remain focused and 
make sure to build substantial momentum and a solid platform for scalability. That's why we are now focused 
on the UAE and agriculture, forestry, and landscaping. Secondly, we have announced that we will open a 
subsidiary and hire FTEs in the US during the fourth quarter of this year. If you remember, back to the IPO 
listing, we shared a plan and raised capital to fund a two-by-two model; two countries and two market 
segments. Countries being UAE as a base for the Middle East region and secondly the US. The two segments 
being agriculture and forestry on the one side and landscaping on the other. These two countries and segments 
are where we build the foundation to be able to scale to the rest of the world. 110 countries are experiencing 
the impact of desertification, degradation of soil, and water scarcity. Southern Europe, including Spain, Portugal, 
Italy, Greece, and others, are part of our plan and markets where we absolutely see a significant opportunity for 
the future. It's too early to commit to a specific timeline for these markets, but they are definitely on our future 
agenda, and we expected to see expansion here as the next steps after the US. 
 

- - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - 
 

Q: When do you expect the first pilot project in the US and the first commercial US deal after successful tests?  
 

A: The first pilot in the US will most likely be the field study under planning with the University of Arizona. We 
reported to the market that we wanted to start this initiative earlier this year, but due to Covid-19, it was 
impossible to send people and bring equipment into the US. So, we had to postpone the activities and re-
engaging on these now. We're aiming for a study that confirms the transferability of the results achieved in the 
United Arab Emirates (documented water savings for agriculture from 20 to 50% combined with a 17 to 62% 
yield increase). We aim to replicate this study with similar crops in US soil to confirm the ability to achieve 
similar water savings and benefits. So, that will be it will be the first pilot initiative. When it comes to timing, we 



must align with the seeding season for selected crops. The seeding window for the crops we are comparing with 
(from ICBA validation in the UAE) will start in January. That means that many activities must be planned and 
executed in the coming three to four months. We need a production unit feasible for the LNC volume required 
for the pilot (will also serve other pilots). And we need to have people trained to do the job. We are following 
the same process as when we entered the UAE.   
 

- - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - 
 

Q: Where are you in the stage regarding The Great Green Wall project?  
 

A: First, let me say that The Great Green Wall initiative on an overall level is progressing. It's had its challenges 
as a large multinational project due to Covid-19 and challenges in the region. But financially, the project has 
progressed well, and 17 billion US dollars are secured to fund that project by the United Nations and the 
involved parties driving the initiative. So, from that aspect, there is good traction in the project. We announced 
earlier that we had plans back in the days to start with a feasibility study together with the United Nations team 
in Senegal. That proved to be impossible because of the Covid-19 situation. But we are continuing discussions 
with the UN team to find the right opportunity and the right time. Remember, we want to stay focused. We 
don't want to spread ourselves too thin too early. We want to make sure we have a solid foundation in the UAE. 
Further, we must focus on the ramp-up of capacity. Discussions are ongoing, and interest from the United 
Nations is high. They are discussing with governments, and we are looking for opportunities to have LNC 
included in projects. It's too early to say precisely when we will be ready for it, but the door is open.  
 

- - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - 
 

Q: You have already shared that production capacity increase is on track, but what about revenues?   
 

A: Regarding revenue, we haven't seen any changes in our progress compared to the projections that we've 
shared earlier. We're not guiding on revenue or sharing quarterly revenue forecasts at the moment, but as the 
business matures, we will start reporting order books on an ongoing basis. So, no changes to the projections. 
We are building capacity to deliver in order to be on track with what we have announced previously.  
 

- - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - 
 

Q: Any plans for NASDAQ listing?  
 

A: When it comes to having plans, the answer is no. We do not have any plans for listing on other markets. The 
nature of our business, though, is very global, and who knows what the future will bring. Right now, we are 
listed at Euronext Growth on the Oslo Stock Exchange, where we are born. That makes sense for us at this stage 
of the company, where we have access to shareholders, stakeholders, and capital from the markets close to us. 
As the business evolves and grows, anything is possible for the future, but we do not have any current plans.   
 

- - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - 
 

Q: Governance and political conditions in your future and potential markets vary greatly. Do you see any 
challenges relating to these factors?   
  

A: For us, it is essential to make sure that we build on a clear ESG road map. We have been focused on having a 
good framework in place from the very beginning. This includes Codes of Conduct and overall governance. We 
focus on being well educated and prepared in terms of dealing with these matters. I also think the experience in 
our first market is very valuable and promising. With 110 countries on the future long-term roadmap, one will 
run into many different markets and different situations. I think we will be prepared when the time comes for 
the conditions we need to address in each market for these factors.  
 

- - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - 
 

Q: When will the company break-even?   
 

A: I will revert to the same answer as shared in terms of revenue. We are on track according to projections 
shared with our business plan from the IPO launch in March/April. Also, we have a solid cash position, are well 
funded for the future development of the business, and we have a flexible CAPEX model. So, no changes to 
projections at the moment. 
 

- - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - 
 
 



Q: After successful application in projects, which ability to create after-sales do you see? Will there be 
opportunities for continuous treatment of LNC?   
 

A: So, the question is basically will it be possible to generate recurring revenue. Our experience so far is that one 
treatment of LNC has a duration of three to five years; this will depend on how the soil is managed and various 
external factors. Suppose you apply LNC to an agricultural field that is continuously tilled/plowed. In that case, 
you may be mixing soil that is not treated from the lower levels into the topsoil, thereby having to retreat it 
more frequently. But yes, we do see a business of re-treatment or so-called top-up treatments after 3-5 years. 
We are also looking at performance changes over time to develop service and maintenance programs.  
 

- - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - 
 

Q: Do you see yourself as a competitor to Yara or other fertilizer companies?   
 

A: Well, LNC is not a fertilizer with nutrients; it's a mineral-based compound. LNC, however, enables soil to 
retain not just water but also nutrients, i.e., fertilizers, in a better way. That may, in turn, lead to reducing 
consumption of fertilizers and thereby reduce financial spending on products from fertilizer companies. 
Companies like Yara are not concerned about this because we expand their markets (grow the pie) by creating 
new agricultural land and restoring land that's gone barren. At the same time, we can also help solve problems 
fertilizer companies focus on, such as reducing fertilizer leaching. Reducing leaching (causing eutrophication and 
acidification of ocean) is important for these companies. Working together, we can achieve significant value in 
addressing nitrogen leaching challenges, growing the market, and feeding our planet more responsibly.   
 

- - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - 
 

Q: Pending a successful pilot leading to an acceleration of deployment in the UAE and the expansion to the 
US; Do you expect the guided ten clusters in operation by 2022 and 15 in 2023 to be sufficient to deliver on the 
underlying demand, or is it likely that you need to ramp up number of clusters even faster than anticipated?   
 

A: Remember, in our projections, we've focused on the 2 + 2 model. The UAE plus the US with two focused 
segments (agriculture and landscaping). This is aligned with a responsible way of ramping up, especially for the 
first 1-2 years, to ensure good control and quality for both production and application and build capacity. 
Considering the total demand in the market, you will quickly understand that the demand is much higher than 
can be served with the initial projection of the 2 + 2 model. And again, mastering the capacity scale-up and 
large-scale deployment/application will be the critical point. (Refer to the example shared on the 40 million date 
palms in the UAE and the time required to produce LNC with the 180,000 l/h capacity at the end of this year). Of 
course, there will be opportunities to scale up even faster, which is the beauty of our business model. It's not 
huge capital expenses for each cluster, and that makes us very flexible.   
 

- - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - 
 

Q: How is the distribution between agriculture and landscaping clusters expected to be in the US versus UAE?   
  

A: There are two parts to the answer to that question. We do not see an immediate change to the overall 
distribution following our initial model. However, if we succeed with the Mawarid project and partnership 
(pending the successful pilot outcome in the second half), this may change the structure and model for the 
Middle East market. In this partnership, food security and agriculture are likely to have a higher priority. 
Secondly, we will not see differences in cluster CAPEX between landscaping and agriculture in the same way in 
the partnership model. In this scenario, Desert Control will focus on production of LNC while the partnership 
company will take care of the application. Regarding the US, considering the current situation, it is clear that the 
demand is heavily focused on agriculture and reducing the impact of droughts and water scarcity. This is why we 
are pushing forward with the initiative with the University of Arizona. There is also a significant need for 
reducing water consumption for landscaping in the US. The situation in California, Arizona, Nevada, compared 
to the UAE, is in this way quite comparable. Both have limited access to freshwater resources, and both must 
maintain green landscapes that require water in a situation where agriculture will fight over the same limited 
water resources. If you don't maintain the landscaping areas, they will turn into desert, carbon in the soil will 
then turn into CO2 and escape into the atmosphere. Cities and land areas will become warmer and unlivable. 
So, we must figure lower water requirements for maintaining green landscapes to free up water for agriculture 
and food security. This is how our focus on the two segments is connected and why we strive to balance. We've 
said before a 60/40 ratio, maybe changing to 60/40 faster than first projected. 
 

- - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - 
 



Q: What is the time required to produce one cluster?   
 

A: Up until now, we've been producing single prototypes, and that's been a 6 to 8-week process. Now we are 
producing two prototype units in parallel, and we're spending approximately the same time on those two as it 
took to build one unit previously. As we move on to standardized serial production, we believe the production 
process can speed it up even more. We can also produce and assemble units with multiple partners across 
different countries as well in the future. We have multiple pathways to scale more effectively.   
 

- - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - 
 

Q: When it comes to raw material, are there any constraints in getting the raw material needed?   
 

A: Regarding raw materials, we always aim at finding local resources for the clay and mineral compositions we 
use. There are certain clays and mineral components that we may need to bring in (import) from other markets, 
and we aim to find them as close as possible. In general, the consumption of these materials from, for example, 
oil and gas may be falling, making more available for us. But in general, access to the type of clays and minerals 
used for LNC production is not a constraint, and there are enormous reserves in the world. These are also global 
trading commodities with multiple sources. Covid-19, on the other hand, is something we need to keep in mind 
because of its impact on logistical supply chains and the shipping of goods. We are focused on mitigating 
delivery disruption in our supply chain. This is also why we announced earlier this year that we established our 
operational headquarters for the UAE in Abu Dhabi and expanded that facility with an even larger warehouse 
to increase our buffer to make sure we can cope with the situation.  
 

- - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - 
 

Q: Regarding the production of the machinery in the clusters, where does this happen?   
 

A: We are also aiming at producing and assembling machines and equipment sustainably. Core technology 
(unique components for creating LNC), such as the specific reactor, is managed by our R&D team in Norway. 
Other parts of the units and clusters, such as the 20-foot container shells, pipes, tanks, steelworks, and standard 
industry components, are being sourcing based on our engineering and design and are assembled and 
built locally in-country. That is also the plan for the US. This model allows us to scale out effectively as we 
expand to other markets. We aim to maintain a combined approach, with production and assembly of units in-
country, while protecting core components and IP (i.e., core reactor) by developing these from Norway.   
 

- - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - 
 
 

– End of Q&A session – 
 
Okay, then I think we have covered all the questions, and we are just on time. 59 minutes and 20 seconds.  
 
I want to thank you all for attending Desert Control's H1 2021 presentation. Our next financial reporting for H2 
and the fiscal year of 2021 is on February 25th, 2022. Prior to this, we will also share an operational update 
during Q4, and other significant events will be reported consecutively as they occur throughout the quarter.  
 
Thank you very much and see you all at our next session!  
 
  



Cautionary Note 
Disclaimer related to forward-looking statements 
 

By reading this company presentation (the “Presentation”) or attending any meeting or oral presentation held in relation 
thereto, you (the “Recipient”) agree to be bound by the following terms, conditions and limitations.  
 

The Presentation has been produced by Desert Control AS (the “Company”) for information purposes only and does not in 
itself constitute, and should not be construed as, an offer to sell or a solicitation of an offer to buy any securities of the 
Company in any jurisdiction. The distribution of this Presentation may be restricted by law in certain jurisdictions, and the 
Recipient should inform itself about, and observe, any such restriction. Any failure to comply with such restrictions may 
constitute a violation of the laws of any such jurisdiction.  
 

The Recipient acknowledges that it will be solely responsible for its own assessment of the Company, the market and the 
market position of the Company and that it will conduct its own analysis and be solely responsible for forming its own view 
of the potential future performance of the Company’s business. The Company shall not have any liability whatsoever (in 
negligence or otherwise) arising directly or indirectly from the use of this Presentation or its contents, including but not 
limited to any liability for errors, inaccuracies, omissions or misleading statements in this Presentation, or violation of 
distribution restrictions. 
 

The Presentation will be used during an oral presentation and is therefore not a complete summary of the presentation 
held. Further, it is not the intention to provide, and the Recipient may not rely on the Presentation as providing, a complete 
or comprehensive analysis of the Company’s financial or trading position or prospects. Several factors could adversely affect 
the business, legal or financial position of the Company or the value of its securities. Such risks include but are not limited to 
economic and market conditions in the geographic areas and markets where the Company is or will be operating. For a 
further description of other relevant risk factors, we refer to the Company’s information document dated 13 April 2021 and 
available on the Company's website.  
 

This Presentation contains certain forward-looking statements relating to inter alia the business, financial performance and 
results of the Company and the industry in which it operates. Forward-looking statements concern future circumstances and 
results and other statements that are not historical facts. Any forward-looking statements contained in this Presentation, 
including assumptions, opinions and views of the Company or cited from third party sources, are solely opinions and 
forecasts and are subject to risks, uncertainties and other factors that may cause actual results and events to be materially 
different from those expected or implied by the forward-looking statements. The Company cannot provide any assurance 
that the assumptions underlying such forward-looking statements are free from errors nor do any of them accept any 
responsibility for the future accuracy of opinions expressed in this Presentation or the actual occurrence of forecasted 
developments.  
 

This Presentation speaks as at the date set out on herein. Neither the delivery of this Presentation nor any further 
discussions of the Company shall, under any circumstances, create any implication that there has been no change in the 
affairs of the Company since such date. The Company does not assume any obligation to update or revise the Presentation 
or disclose any changes or revisions to the information contained in the Presentation (including in relation to forward-
looking statements). 
 

This Presentation is subject to Norwegian law, and any dispute arising in respect of this Presentation is subject to the 
exclusive jurisdiction of Norwegian courts. 
 
About Desert Control 
 

Desert Control is a company specialized in climate-smart agri-tech solutions to combat desertification, soil degradation, and 
water scarcity. Its patented Liquid Natural Clay restores and protects soil, reducing water usage for agriculture, forests, and 
green landscapes. Liquid Natural Clay (LNC) enables sand and degraded soil to retain water and nutrients. LNC increases crop 
yields while reducing water and fertilizer consumption by up to 50%. 
 

Desert Control’s business model is service-based and targets turnkey projects for LNC treatment of land areas, vegetation, 
crops, plants and trees etc. LNC is produced on-site at customer locations using mobile factories. Further, the LNC is applied 
across the customer’s land areas using existing irrigation systems and techniques. LNC is sprayed or applied directly onto the 
surface and percolates into the ground forming a soil structure that retains water and nutrient like a sponge. One LNC 
treatment may last 3-5 years, followed by periodic top-up to maintain the optimal ability to retain water and nutrients. The 
Company’s revenue model is pre-paid project deliveries direct (B2B) to customers within the segments, agriculture, forestry, 
and landscaping. Project pricing considers size of land, type of vegetation, crops, number of trees, etc. Additional revenue 
sources may come from (1) periodic maintenance and (2) digital subscription services related to soil health monitoring, 
water management optimization, and digital farming services for precision agriculture and sustainable land management. 
Desert Control AS is a private limited liability company incorporated under the laws of Norway. The Group has active 
subsidiaries in Abu Dhabi and Dubai, the United Arab Emirates. 
 

United Arab Emirates is Desert Control's first geographic market, to be followed by broader expansion in the Middle East 
region. In 2022 the Company aims to expand operations to the United States, focusing on California, Arizona, and Nevada. 
More than 110 countries worldwide suffer accelerating desertification, loss of fertile soil, and water scarcity. Desert 
Control’s ambition is to develop a global business with its vision of making earth green again. 


